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Introduction

There is no argument that the online marketplace is one of the most rapidly
burgeoning markets today. In fact, a great percentage of businesses today have some
sort of an online presence. Therefore, learning how to sell products on the internet is
not a skill that is optional; it is a necessary skill particularly for new businesses that do

not have the luxury of an already established distribution chain.

Admittedly, learning how to sell your products can be somewhat of a daunting task to
many; this is regardless of whether you are tech savvy or not. Of course, there are a few
advantages to being tech savvy but that should not worry you at the moment. You need
to figure out what your product is, how to come up with the product (whether to
purchase or manufacture), how to market these products and finally how to sell and
distribute them online. No matter the size, whether it is a main source of income or a
side business, building a business can sometimes be a very overwhelming task, and
more often than not time is major constraint as there are other things in play such as

increased competition and costs.

However, thanks to the advancement of today’s technology there are countless ways
that this particular process can be made so much simpler for you. A couple of decades
ago, in order for you to make any money from your small business then you would have
to go through the cumbersome task of locating and negotiating a lease for a store front.
You would also need a warehouse if your business handles large amounts of inventory,
hire staff to help you run the business, and spend countless nights awake wondering
whether the tens of thousands of dollars that you have invested in the renovation of the
physical store is going to have any substantial impact or not. Businessmen in the world

over can now exhale a sigh of relief that these days are finally gone.



Chapter 01 - Benefits of Technology for
Selling Online

One of the reason the internet has grown in popularity as a medium for conducting
business is the fact that it can allow you to have an easy access to millions of shoppers
worldwide. Moreover, because of its global reach an online business can literally be
open for 24 hours a day every day. This is tremendous firepower in business and if

utilized in the right manner it can help you reap serious rewards.

Admittedly, technology has its limitations as it cannot possibly guide you on tough
decisions such as the kind of business to be in, the services to offer, products to sell, or
how to manufacture your products in an efficient manner. However, what it can do is
offer you with the capacity to present your products to a huge number of prospective
customers online and simplifies the process of getting money from the customers’

pockets into your own.

In business there are a lot of tasks that are mundane but are important to the business,
quite frankly if we all had a choice we would prefer not to do them. Luckily, with
automation you have this choice and you can now free up a substantial amount of your

time and devote it towards performing more important tasks in your business.

Each and every day, there are millions of shoppers that visit online market places with
the intention of finding the right product for them to buy. There are businesses that
have already set up their structure to meet this demand and they are moving tons of
products already. This goes to show that there is a lot of potential in selling products

online.



